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area. Members of the Board are also members of the Canadian Real Estate Association. 

The MLS® system is a Member-based service, paid for by the REALTOR® Members of the Ottawa Real Estate Board. The MLS® 
mark symbolizes the cooperation among REALTORS® to affect the purchase and sale of real estate through real estate services 
provided by REALTORS®. MLS® commercial and residential listings are available on REALTOR.ca

Trademarks are owned or controlled by The Canadian Real Estate Association (CREA) and identify real estate professionals who are 
members of CREA  (REALTOR®) and/or the quality of services they provide (MLS®).

OTTAWA, August 3, 2018 - Members 
of the Ottawa Real Estate Board sold 
1,614 residential properties in July 
through the Board’s Multiple Listing 
Service® System, compared with 
1,524 in July 2017, an increase of 
5.9 per cent. The five-year average 
for July sales is 1,501. July’s sales 
included 1,238 in the residential 
property class, an increase of 3.6 
per cent from July 2017 and 376 in 
the condominium property class,  
an increase of 14.3 percent from 
a year ago.

“Ottawa’s condo market 
continues to positively impact 
overall residential sales trends 
with year-to-date condo unit sales 
up 16.5 percent from this time last 
year,” states Ralph Shaw, Ottawa 
Real Estate Board President. 
“As well, our overall inventory 
levels in both the residential 
and condo market are improving 
which will help ease pressure on 
prices. Units available are currently 
down 16 percent down from July 
2017 rather than the 24 percent  
we were down at the beginning  
of the year.”

The average sale price of a 
residential-class property sold in July 
in the Ottawa area was $441,206, an 
increase of five per cent over July 
2017. The average sale price for a 

condominium-class property was 
$280,526, an increase of 5.3 per 
cent from July 2017.*

“We are noticing a surge in unit sales 
in the rural areas, particularly the 
west end,” notes Shaw. “This is not 
only driven by availability but likely 
includes other attractive aspects in 
these well-established communities 
such as reasonable commute times, 

convenient shopping options, and 
great schools and recreational 
facilities which aren’t overtaxed.”

Between $175,000 to $274,999 was 
July’s most active price point in the 
condominium market, accounting 
for almost 49 per cent of the 
units sold. While the $300,000 to 
$449,999 range remained the most 
robust price point in the residential 

market, accounting for 45 per cent  
of home sales. In addition, the  
$500,000 to $750,000 price range 
represented almost one in five 
residential home sales.

“Ottawa’s healthy real estate market 
is a reflection of its strong economy 
which is consistently firing on all four 
cylinders due to a secure employment 
base,” reflects Shaw. “It remains a 

competitive market, and multiple 
offers (when priced right) are  
still the norm in some 
neighbourhoods. Buyers 
and sellers alike require a 
REALTOR® to pave the way 
through the complexities of  
the market.”

In addition to residential and 
condominium sales, OREB 
Members assisted clients with 
renting 1611 properties since 
the beginning of the year. 

* The Board cautions that the 
average sale price can be useful 
in establishing trends over time but 
should not be used as an indicator  
that specific properties have  
increased or decreased in value. The  
calculation of the average sale  
price is based on the total dollar 
volume of all properties sold. 
Price and conditions will vary from 
neighbourhood to neighbourhood.

A Sizzling Summer for Ottawa Real Estate
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